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Cypark in phase two of
business transformation

> Group will now focus on green economy
after successﬁ:iy diversifying away from

construction a

BY EVA YEONG
sunbiz@thesundaily.com

PETALING JAYA: Cypark
Resources Bhd, which has
successfully moved from its
reliance on construction and
infrastructure jobs to that in the
green economy, is embarking on
the second phase of its business
transformation, which is to focus
on the concessionaire and

recurring .
For FY16, more than 70% of the
group’s revenue was contributed
b 1 . T

He said the three segments
identified will provide the group
with growth and more certainty.
Moving forward, it expects the
three segments to contribute 7o-
909 of total revenue, with the
rest coming from infrastructure
and construction.

infrastriactare

For FYr7, Daud expects revenue
to continue growing at 10-20% based

“Once our Ladang Tanah
Merah waste-to-energy plant
comes live, which we expect in
the first quarter of 2018, that will
give us additional revenue of
around RM8o million,” he added.

For the first quarter ended Jan
31, 2017, net profit rose m.oG6% to

34 million from RM1o.21

million a year ago while revenue
rose L4.09% to RM78.48 million
from RMG8.79 million a year ago.
The group will, in total, bid for

proposals (t(; otl;re Chmc;ld ts and
government),” he t reporters at
its AGM yesterday.

Daud said it has identified
projects to bid for, in all four

segments namely environmental
engineering and waste
management, green technology,
renewable energy, and

infrastructure and construction.

solar project in Si
awaiting official
The group is also keen to expand

“We are interested in Asean,
but only when we think the time
is right, when we are in the
position to manage these risks
wrell, then we will enter and we
have to structure ourselves when
we enter these markets. We need
the right partner,” he said.



